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Foreword 


This cumulative index of the National Contract Management Journal is 
a reference work that encompasses all of the subject headings, author 
names, and titles contained in every issue from 1966 through 1988. 
It is designed to be a resource for NCMA members and subscribers 
to the journal, and to provide historical information on contents covered 
from the publication’s first issue. 


The listing of subject headings on page vi was drawn from the 
NCMA Body of Knowledge. The former contains numbers to 
correspond to their location in the Body of Knowledge organizational 
structure, which appears on page vii. 


For their assistance in its preparation, my thanks go to Dr. William 
C. Pursch, CPCM, NCMA national president for 1988-1989; James 
W. Goggins, NCMA executive director; and, the National Office 
Communications Department. 


Lenore D. Pursch 


Copies of articles or back issues may be purchased from University 
Microfilms International, 300 North Zeeb Road, Ann Arbor, MI 
48106-1346; 313/761-4700. 
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